
Week 1 Assignments     

              Select a MAP:   Extra $ or Life Changing $$

Prospecting 

1. Thoroughly read all of the documents for this subject.

2. Make a list of people you know.  Do NOT Prejudge! If you are not new, or have never done this before, make a fresh list!  We are just making a list. Look at the contacts in your phone, Christmas card list, if you were throwing party, baby shower, etc. who would you invite?
3. Develop AND Rehearse your Short Story.   Go to www.isauniversity.com  
4. Click on the video “Developing your Short Story” .Write your story out.  This shouldn’t take long because it is supposed to be SHORT!! Practice saying it out loud 10+ times! Make a Commitment to Connect with 1, 2 or 3 new people A DAY, EVERY DAY this                     week and follow up! Go to www.isauniversity.com  view video “Approaching your List” to see how to approach/call. Use your list to schedule phone appointments to get people to watch a video.  

5. IF YOU ARE SERIOUS ABOUT CHANGING YOUR LIFE FINANCIALLY… For this week ONLY Email us DAILY by Midnight, who NEW you talked with that day. Tuesday – Saturday. It should be something SHORT like… Spoke with my college roommate. Set an appt for Fri. at 1pm to call back and have them watch a video. Or followed up with a friend from church who wanted to know what was safe for pregnant women.  Use strykerandrobin@gmail.com ONLY for those emails.  Include NAME & ASSOCIATE ID#
· This assignment is for our newest associate all the way to our Executives! Let’s everyone stretch ourselves! For just 5 days!!! You can do it!!

EXTRA CREDIT

Schedule an Open House!  See the “Open House” document for all the details.

Enrolling

1. Thoroughly read all of the documents for this subject.

2. Connect with 2-5 personally enrolled or other team members that you are personally working with, do the following:
· If they are New, use the suggestions in the “Key to Residual Income” & “Steps to Successfully Supporting a New Associate” set them on a winning track this week. It’s never too late to do the right thing!

· If NOT NEW, have them fill out the My Personal Success Promise sheet, if they are product minded right now.  If business minded, have them fill out the New Associate Interview and Commitment form. Get them to listen to the recording of Week 1 training and start on the assignments.  Remember our goal is to have them duplicate what we are doing.

Handling Objections

1. Thoroughly read all of the documents for this subject.

2. Get the book “Business of the 21st Century” by Robert Kiyosaki               Read Chapter 19
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